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n «Atocpsuon»

TWV OHAdWV NWANCEWV HE TO Brand, Tn
oTPATNYIKN NPOWONOCNG TOU, TV KAHNAvia
KAl TNV TAKTIKN ENICKEWYEWV




T onpaiveal «Aécueucn»?

+ +
l'vaon kai kaTavonon Twv MioTn oTa dedopéva NG BeBaioTnTa OTI UNAPXOUV
OgdOMEVWV TNG KAUNAVIAG KAMMAaviac Ta anapaitnTa epyaisia kai

unooTNPIEN WOTE Va
ENIKOIVWVNOEI
anoTEAECUATIKA N KAunavia

e



«Tunikn» Aladikaoia Avantuénc ZTpaTtnyikng Marketing

rand Selling
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Ano To Brand Development cTo
Brand Selling

Message Sales Force
Resonance Engagement

Customer Brand Selling ___— sales Force
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dappaxeuTikd Marketing
H avantu&n Tn¢ xapnaviag eivar povo n apxn!

Sales Reps




H Euxaipia: MeyaAeg SuvaTtoTnTEC BEATIOONC TNG
GNOTEAECHATIKOTNTAG TG ENICKEWYNG

55% MpoB6eon

guvTayoypagiac
35% MpoOeon
guvTayoypaiag
18% Mpo6son
guvTayoypaiag
MéTpia IkavonoinTikn EEaipeTikn
Enickeyn Eniokeyn Eniokeyn
, 60 % Twv i : 37 % Twv 5 ' Movo 10 3% TWV
. EMIOREWPEWV Eival | . EMIOKEWPERV Eival | . emoxéwewv givai
i HETPIEG i . IKAVONOINTIKEG ! e&aIpeTIKES '

..........................................................................................................

HSG physician — Market Research 2002, USA



To 50% TOU PNVUPATOC XQVETAL... NPIV TN HETAPOPG TOU
OTOV NEAGTN

34% 32%
28%
S 20%
() 0
17% ks 15%
9%
Brand A Brand B Brand C
O Key words only [0 Key words & synonyms only

B Key words, synonyms and additional messages [J Off message

Average Results from 2007 SFE Survey, Europe
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Results from 2005 CQ Survey, Greece I ﬁﬁ?ﬂg?lﬁfsﬂ KDY




O1 PICEC ENICKEWPEIC NOU AVAKAAEI 0 NEAQTNG...
€IVal EXTOC PNVUNATOC

PURE MESSAGE OFF MESSAGE

MIXED MESSAGE
N=200

Results from 2005 CQ Survey, Greece ﬂi?'i'gé?IEﬁT B




ZNHAVTIKOTNTA TOU

MnvOpaToc [1p0Beon ZuvTayoypaiac
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Results from 2005 CQ Survey, Greece
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7 BpaTa yia TV aNOTEAECHATIKN EPAPHOYH TNG
KaApPNaviag

ZUoTAaoT diaTpnpaTknG opadag ePpapuoyng TG Kapunaviag

Mpoc310pIGHOC AVaYK®V OHGIWV NWANCEWV — GTOXO!I & NPOTEPAIOTNTEG

Avantu¥n oyediou dpaonc

NMposToIpacia CUVONTIKOU / EUCTOXOU EVIHEPWTIKOU UAIKOU

Zupperoxn & déopcuon Twv FLSMs (ambassadors)

Zupperoyn emAeypévav Sales Reps ®oTe va Asitoupyrjcouv gav Brand Champions

Awaopalion GuvEXEIag / GUVENEIAG, avaTpoPpodoTnong kad’oAn Tn diapkeia Tou
KUKAOU npowOnoNg




ZucoTacn diaTpnpaTiknG opadag ePpappoyng TG KapNaviag

 BU Director / Marketing Manager (Sponsor)
 Brand Manager (Owner / Leader)

 Maedical Advisor

e SLSM

e EniAeypévol FLSM (Ambassadors)

* EniAeypéevor EZ (Brand Champions)

» 'AAAo1 poAol (n.x. market research, health economics)




Mpoc310pIGHOC aVaYK®OV OHGIWV NWARCENV — GTOXO0! &
NPOTEPAIOTNTEC

KaTtavonon TwV ECWTEPIK®OV NEAATOV
e [loia €ival Ta anoTeAéopaTa TNG NPONyoUHEVNC EPEUVAG AVAKANONG UNVUNATWY;
» [loio €ival To peyedoc Twv aAAaywv oTnV Kaunavia;
e [loia €ival n anoywn TnG opadac NWANCEwWV;

U)Wl R THNHATONOINON ECWTEPIKOV NEAATOV
» [loioc €ival o KaAUTEPOC TPOMOC va TUNUATONoINBouV ol ECWTEPIKOI NEAATEC;

e [lolol €ival ol KUpIOI NApAYOVTEC EMITUXIAC YIa KAOE TUNUA;
» [loio €ival To BEATIOTO PECO EMIKOIVWVIAC YIA KAOE TUAUA;

Enippon onHavTik®v NneEAaTov / ungubuvoTnTa
» T[lolol €ival ol onUAavTikoi Evepyoi UNooTNPIKTEG (active supporters) TnG kapnaviac;
» [loioc €ival o KaAUTEPOC TPONOC va dECUEUTOUV;
e TiB8a {ntnbsi ka1 nw¢ Ba kataveundouv ol apuodIOTNTEC;




Avantuin oyediou dpaong

o) * Enikoivwvia » EnikoIvwvia EpEUVmV * Zuppetoxn SFomv - ¢
§ ANOTEAECUATWY EPEUVWV ayopdc (insight & \ avanTuén Tng
avakAnongG PNVUNAaTwv rationale) Kaunaviag
; NPONYOUHEVNG KAKNaviag o Juppetoxn KOLs o JuppeETOXN /
O » Evnuepwon yia oAa Ta EVNMEPWON
E oTadia avanTuénc Tng EMIAEYHEVWV
I:I-: Kaunaviag ouvepyaTtwv / FLSMs
- » EvnuEpwaon kar EAeyxoc O€ £PEUVA ayopag Kai
~ TNG KAUNAVIAG o€ 6iaxuon Tng euneipiag
- eMIAeyPEVO OEiyua
o NeEAQTMV
E » Emidoyn) kai evnuépwon
— KOLs
A » Eknaideuon yia Ta kAivika
= dedopeva r
» Odnyog Xeipiopou
AvTippriocwv

-
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AvanTtu&n oyediou dpaonc

Eﬁﬁzﬁ p EEEE < SINFTONOIFZF

* Ynevlupion KAIVIKwv o JUWMETOXN TWV o JUpPWETOXH senior ]
OedopEVV FLSM / Brand ‘ management

* 'EAEYXOC YVWOEWV champions » Branded events, (video,

» Enikoivwvia & npakTikn e JuppeToxn KOLs oUOIKNR, Naixvidla,
£papuoyn pe o SUPPETOXN a0BEVMV / teasers)
01adpaaTIkoUG TPOMOUG EKNPOCMMNWY OPAdWY » Celebration
(opadeg epyaaiag, role aoBevmv o «AVTAyWVIOTIKO»
plays, case studies, war nvelpa
games)

* Enikoivwvia &ekabapwv
OTOXWV, KPITNPIWV
anodoong Kal
avTapoIBng

* 'Epeuva avakAnong
MNVUMATOV &
eniBpapeuon ¢
anoTEAEOUATWY

* XeIPIOWOC avTIppHOEWV
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Avantuin oyediou dpaong

TWV OTOIXEIWV TNG
kapnaviag (Q & A,
newsletters, intranet
website)

Tou Marketing oTIC
OMAdEC NWANCEWY /
ayopda

» Epappuoyn nAavou
avaTtpopodoTnong anod
Toug FLSMs / Opadeg
NwAnoswv (TC)

* Avayvwpion onueinv
BeATiwong kal apeon
KAAUWNC TOUG

» Avaveéwon 0dnyou
XelpIopoU AvTIppHoswY

S 72y B

» AlaogpaAion katavonong

» Evioxuon Tn¢ napouaiac

INFITOMNOIF ZF

» Enikoivwvia BEATIOTWV
NPAKTIKWV

* KOIVEG EMIOKEWEIC
(Marketing / senior

» Epappoyn £psuvac
avakAnong KNVUPATwy
OTOUC NEAATEC

e Enikoivovia

anoTEAEOUATWV managers)
EPEUVWV aVaKANONG » Enikoivwvia
MNVUpaTWV anoTEAEOUATWY

EPEUVWV AVAKANONG
unvupaTtwy (SF)

e AnoTteAeopaTta —
ENITEVUEN OTOXWV

» EmBpaBeuon -
Avayvwpion

 OETIKN avTanokpion
TWV NEAQTWV

W DAPMAKEYTIKOY
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MPoETOIPAGIa GUVONTIKOU / EUCTOXOU EVNHEPWTIKOU UAIKOU

Brand Campaign

AvaykaiotnTa

MenoiBnoesic nehatwv (MR)
AoBeveic oToYOI

MeAaTeC aTOXOI

KUpia diapoponoinon
KUpio pnvupa

Euneipia brand champions

ZT0)XOI

0 XT1OY0!I NwANoEWV

0 XTOXO!I ApaoTNPIOTATWY
* KaAuyn kai ouxvotnTa
* TNpoypappa Apaong

"‘EvTuno kai pn YAIko
MpowOnong

Xpion

Evnpépwon

o Kuplo €vTtuno

0 0dnyoc Kuplou evTUMou
0 KAIVIKEG HENETEC

0 XeIPIoKOG AVTIPPNOEWV
0 ZTOIXEia avTaywviouou

0 Mailing

o Mpoypauuata PR

o AANAa MpoypappaTa nou ennpealouv avTIANWEIC KAl CUPNEPIPOPEC
NEAQTWV

1 6 DAPMAKEYTIKOY

MARKETIMG



Zupperoxn & deopeuon Twv FLSMs (ambassadors)

O FLSM «kAe1di» Tnc emituxiac

» AnoTeA&i Baoikn NPOTEPAIOTHTA TOU POAOU TOU

* ANOTEAEI ECWTEPIKO NEAATN — OTOXO KAl ANOTEAEI TOV
npeofeutn & EVEPYO UNOOTNPIKTH TG KAMUNAVIAG

» ZUMMETEXEI EYKalipa oTn diadikaocia avanTuéng &
ENIKOIVOVIAC TG kapnaviac (opada epapHoync)

 Emkoivwvia Tnc kapnaviag (launch) oroug FLSMs
npIvV TO OTPATNYIKO KUKAO




ZUppETOXN EMIAEYHEVQV Sales Reps WOTE va AEITOUPYHCOUV cav
Brand Champions
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Awaopalion CUVEXEIAC / CUVENEIAG, avaTpoPpodoTnong kad’'oAn ™
d1apxeIa TOU KUKAOU NPOoRNONONC

Campaign
Development

_ A10pOMTIKEG
ZTPATNYIKOG EVEPYEIEG -
Anpioupyia R ‘Epeuva AvakAnong enifpaBeuon
AIGTUNHATIKNG * F B Mnvuparog - SF -
Opadag =
\/ 1 | /
-6 -4 -2 0 +1 +2 +3 )

L

Precycle Feedback Epeuva AvakAnong
Meeting TUnpaTwv ‘ Mnviparog —

NwANcewv MeAareg
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AtioAoynon

Marketing

e 4 Sales Force
Engagement
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'Epeuva avakAnonc pnvuuaToc oTnv
ONada NWANCEWV

Evepyn unooTnpiEn anod senior management

ZUVONTIKO EPWTNHATOAOYIO
KaAuyn kal TOV TPIOV d1Id0TACEWV TNG «AECHEUONC>
‘'Ox1 a&ioAoynon / Eukaipia yia avaTtpo@odoTnon
AvoVvupo
FLSMs / EmoOTNHOVIKOiI ZUVEPYATEG
210 TEAOG TOU ZTpaTnyikoU KukAou kai 4-6 eBOopadeg Yera
MpooadiopIoCHOGC CUYKEKPIPHEVOU XPOvou dieEaywyng (n.X. pia cuvavrnon)
Intranet based

AnoTeAéopaTa KaATw TOU HECOU OPOU oUVNOWG dev oPpeidovTal HOVO
oTouc EZ aAAa kal og «keva>» Tng diadikaociag

H Taxeia avranokpion oTa eupnuaTa HE S10pOWTIKEC EVEPYEIEC EVIOXUEI
TNV a&ia TnG £pguvac kai d1IacPalilel TNV EVEPYNTIKI CUMHETOXN




EVTONICUOG NEPIOYXMV BEATIOONC...

FNQZH %0 Score M.O

32% 48%

AuBopunTn yvoon / karavonon | 32

MNIZTH

F__ Anodoxn

ﬂ" EukoAia petadoong .
ZNUavTikoTNTA q

L= e n - 66% 60%

) MeioTikOTNTA
g . ¥
Tovolo niotng | 66 L
KINHTONOIHZH
o Mpoidv / vooog
ﬁ AVTaywVIOUOG
IkavoTNTES o
! AnodoTikdTnTa EvTUNou 69% 68%
YnooTtnpién

EmTeu&ipoTnTa oToxwyv

ZUvoAo KivnTonoinong| 69




‘Epguva avaxAnong pNVUPAToC OTOUC NEAGTEG

Evepyn unooTtnpi&En ano senior management - airioAoynon
EEc101keupevn unooTnpiEn (eTaip. EPEUVOV Ayopac)

Kataypapn kai a§ioAoynon Bacik®v NapapeETpmV
=  AvdkAnon sniokeyng (auopunTn / unoBonBouUpevn)
= AvAkAnon KUpPIOU HNVUHATOC
=  AvAKANON OTOIXEIMV YIa agOeVEIC OTOXOUC, OUV -ouvTayoypa®ia, doogoAoyia K.A.m.
= ZnupavTtikoTnTa (relevance)
= MpoBeon cuvrtayoypagiag
ZUOYXETION NAPAHUETPWV
= AvakAnon kai ApacTnpIoTNTEG
= AvakAnon kai AnoteAéopara
= AvakAnon ava opada NWANCEWV / YEWYPAPIKN NEPIOXN
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Yarooanpich
GM/BU

ETmiKolvwVia
TWYV OTOOIWV
OVATITUSNG
(insights) Tng

Eykaipn
2NHAVTIKOTNTO OUMMETOXN
poAou FLSM SF

=
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